AMERICAN PACKAGING CORPORATION

Job Description

TITLE:  
Jr. Account Manager

REPORTS TO:  Corporate Sales Manager and General Mills Account Manager
SUMMARY:
Sell a full range of flexible packaging products such as gravure and flexo printing, extrusion and adhesive laminating, and various preformed pouches.
Company’s Markets include: Dry Products, Coffee, Confection, Gum, Fresh Produce, Medical, Personal Care, Lid Stock, Pet Food, Ag Chem, Frozen Meals.
TERRITORY: 
Location:  Minneapolis, MN.
ESSENTIAL DUTIES & RESPONSIBILITIES include the following.  

Other duties may be assigned:

· Assist current Account Manager with managing General Mills. Responsibility includes managing current business, new business development projects, plant trials, graphics, cost savings programs, and product specification changes.

· Requires weekly meetings with purchasing, graphics department, and two 
General Mills packaging R&D facilities.

· Manage all daily business activities including assigned projects.

· Prepare for quarterly business review meetings.

· Visit General Mills plants for performance and quality reviews, and product trials. 
· Resolve customer issues and complaints. 
· Coordinate internal services with customer’s needs.

· Submit a monthly sales report and other reports as required.
· Continually improves sales and account knowledge.

· Effectively communicate regularly with manufacturing, business managers, customer service, technical staff and sales management.
Additional Responsibilities after 12 to 18 months:

· Assigned to manage and sell additional Minnesota based customers.

· Develop new accounts by cold calling and prospecting in our current markets and potentially develop new markets.
· Participate in development of marketing plans and pricing strategy for accounts. 
QUALIFICATIONS:
Bachelor’s degree or equivalent experience.  Technical field, such as B.S. in Chemical Engineering preferred.  Background in Mechanical Engineering, Materials Science and/or Packaging Science is desirable.  

2 - 5 years of experience in flexible packaging sales, technical or experience in a related industry.
Exceptional relationship building skills with a proven record of bringing in new, profitable business.  

Knowledge of the sales process from first call to closing the sale.


Must be a self-starter who is well organized.


Proficient in PC skills, including Microsoft Office.


Work from home.



Travel – Air and car travel required.


Air Travel - 50%
